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between U.S. and foreign curren-
cies used to buy and sell interna-
tional mail coupons. Ponzi told 
investors that he could provide a 
40% return in just 90 days com-
pared with 5% for bank savings 
accounts. Ponzi was deluged with 
funds from investors, taking in $1 
million during one three-hour pe-
riod—and this was 1921! Though 
a few early investors were paid off 
to make the scheme look legiti-
mate, an investigation found that 
Ponzi had only purchased about 
$30 worth of the international 
mail coupons. 
 
Decades later, the Ponzi scheme 
continues to work on the "rob-
Peter-to-pay-Paul" principle, as 
money from new investors is used 
to pay off earlier investors until 
the whole scheme collapses. For 
more information, please read 
pyramid schemes in our Fast An-
swers databank.” 
 

As you view the headlines of 
recent morning newspapers, 
already feeling that 2008 was a 
nightmare of a year as it re-
lates to the economy in gen-
eral, and the stock and bond 
markets in particular, you are 
now greeted with the news 
that a many investors have 
been defrauded. Bernard 
Madoff runs a money man-

agement firm that bares his 
name. He is accused of swin-
dling investors in one of the 
largest Ponzi schemes ever, 
possibly reaching $50 billion! 
Moreover, the 70 yr. old Mad-
off, a former chairman of the 
Nasdaq Stock Market, once 
advised the U.S. government on 
ways to protect investors from 
scam artists! 
 
Ponzi Schemes are described 
below, in a excerpt from the 
U.S. Securities and Exchange 
Commission, the link is as fol-
lows; http://www.sec.gov/
answers/ponzi.htm. 
 
“Ponzi schemes are a type of 
illegal pyramid scheme named for 
Charles Ponzi, who duped thou-
sands of New England residents 
into investing in a postage stamp 
speculation scheme back in the 
1920s. Ponzi thought he could 
take advantage of differences 
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Season’s Greetings from Henry Wealth Management, LLC 

We would like to take this opportunity to express our gratitude to 
our many wonderful clients and friends. Despite a most difficult year 
in terms of the economy and the financial markets, our clients to a 
person were understanding and gracious. Often times we received 
cards, notes and emails that included messages of encouragement and 
showed true concern for OUR well being. Please know how blessed 
we were by that…your account values in many 
cases were declining, yet you wanted to make 
sure that we were OK. We are more than OK - 
we are completely indebted to you and most ap-
preciative! 
 

Whether you celebrate Christmas, Hanukkah, Kwanzaa or merely the winter 
season, please know too that we celebrate our relationship with you and wish 
you and your family a blessed holiday season and a healthy and prosperous 
2009! 
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Security of Your Account continued…  

Clients have the right to wonder, 
and even inquire about the safety 
of their accounts.  
 
Please recall that under no circum-
stances have you ever been instructed 
to check payable to “Henry Wealth 
Management, LLC”, to “Phil Henry”, 
or to “Dan Henry” for that matter. 
The broker-dealers that we have been 
associated with, require that funding 
of any investment accounts be payable 
to an institutional custodian. Some 
examples that you may be familiar 
with are: 
 
 NFP Securities, Inc. 
 Trust Co. of America 
 Capital Guardian Trust  
 SEI Private Trust Co. 
 
In doing so, this places a wall between 

the firm (Henry Wealth Management, 
LLC) and the client’s funds. Based on 
our mutual agreement, we receive 
checks from you, never payable to us, 
and immediately forward them to the 
appropriate institutional custodian. 
Additionally, in many cases, we do not 
even “touch” your check, but rather, 
arrange for transfers to take place 
between your bank and the bank ac-
counts of the independent custodians.  
 
Certainly we must all deal with issues 

of volatility; some year’s volatility 
works in our favor, while in other 
years, such as 2008, it does not. Yet 
ensuring that your accounts are safe-
guarded from fraud is a completely 
separate matter and one that we take 
very seriously. We’d be happy to dis-
cuss this with you further. 
 
(Information obtained from USA Today 
magazine, Monday December 15, 2008.)  
 

Securities and Investment Advisory Services 
offered through NFP Securities, Inc. a Broker/
Dealer, Member FINRA/SIPC and a Federally 

Registered Investment Advisor. NFP Securities, 
Inc. is not affiliated with Henry Wealth Manage-
ment, LLC. Henry Wealth Management, LLC is 

not a Registered Investment Advisor. NFP 
Securities, Inc. does not offer tax or legal ad-

vice. 
 
 

2009 Important Change for Retirees 

who turned age 70Â½ in 2008).  
 
Thus, as we plan for distribution in 
2009, keep in mind that mandatory, 
forced distributions will not be re-
quired.  
 
For clients of Henry Wealth Manage-
ment, LLC who have reached age 70 
1/2 and who have already established     
automatic distributions, those will 
continue as planned, yet we have the 
option to reduce or eliminate 
2009 distributions. This tactic will 
certainly will be recommended in or-
der to avoid selling at a low point in 
the market, for those who do not 
need distributions.   
 
  
 
 
 
 

On December 11, 2008, Congress 
passed the Worker, Retiree, and 
Employer Recovery Act of 2008 
(H.R. 7327). The President has stated 
that he will sign the bill when it 
reaches his desk. Much of the legisla-
tion relates to pension plan funding 
requirements. 
 
However, one of the most significant 
provisions in the legislation is the 
temporary suspension of re-
quired minimum distributions 
(RMDs) for 2009 from IRAs and 
employer plans. The Act does not, 
however, make any changes to 2008 

RMDs, which 
generally must 
be taken no later 
than December 
31, 2008 (April 
1, 2009, for ac-
count owners 

TAX ADVICE DISCLAIMER 
"Any tax advice included in this written or elec-
tronic communication was not intended or writ-
ten to be used, and it cannot be used by the tax-
payer, for the purpose of avoiding any penalties 

that may be imposed on the taxpayer by any gov-
ernmental taxing authority or agency." 

 
Securities and Investment Advisory Services of-

fered through NFP Securities, Inc. a Broker/
Dealer, Member FINRA/SIPC and a Federally 

Registered Investment Advisor. NFP Securities, 
Inc. is not affiliated with Henry Wealth Manage-
ment, LLC. Henry Wealth Management, LLC is 

not a Registered Investment Advisor. NFP Securi-
ties, Inc. does not offer tax or legal advice. 

Architects for Wealth 
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Can History Be Your Guide in Today’s Markets? 
The following charts from SunAmerica provide excellent perspective and quotes from some of the leading authorities in the 
world of investment management. Please take a moment to study them, as we seek to remain calm in turbulent waters, be-
lieving that the patient long-term investor, who has always been rewarded in the past, will likely benefit from this same ap-
proach again.  

Architects for Wealth 
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In an ongoing effort to provide 
prompt and superior client 
service, we have taken great 
steps to maintain our website, 
www.HenryWealth.com, to 
serve as a communication por-
tal between you and us.  
  
Several of our clients are not 
aware of the many services we 
provide. Take a look at our 
website and check out the 
Welcome Letter and Our 
Services. You may be looking 
for a service that we can pro-
vide to you, such as an Insur-
ance Audit, Banking and 
Mortgage products, Estate 
planning, or Business Suc-
cession. We also offer profes-
sional referrals for College 
Tuition and Admissions, 
Tax planning and Property 
and Casualty Insurance. 
These are just to name a few.  
 
Logon to 
www.HenryWealth.com to 
see all others, or call our office 
for details and we will be happy 
to assist you!  
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